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When a healthcare professional reaches a point in his/her career and decides

to retire and sell the practice, many things seem more important than

choosing a practice broker or what type of listing to sign.  However, these

choices can have dramatic consequences to the seller, financially,

professionally, and legally.  It can represent the difference between a

trouble-free sale and a major headache.

This material is designed to assist the would-be seller with understanding the

values, pro and con, of using a dental practice broker and with providing

suggestions for the selection of a broker once a decision to sell has been

made.  The focus is on the legal side of the seller/broker relationship to

provide insight as to what constitutes the relationship, how can it arise, what

points to negotiate and what to expect.  In reviewing the legal aspects of the

dental practice brokerage field California law is presented for two primary

reasons; first, it is the state that most heavily regulates real estate brokers, and

second, it is a state that often serves in this area as the format for other state's

legislation.  Therefore, if the reader is located outside of California,  some

of the  legal aspects may not apply directly, but will provide a sense of what

 to look for in your own state regulations. 

On a practical note, issues regarding employment of brokers and the use of

listing agreements have been presented to give sellers a base of information to

use when dealing with a practice broker.  Some of the issues related to listing

agreements are unique in the practice sales business and differ from the more

traditional real estate industry.

The remainder of this material is devoted to providing practical and legal

considerations in the retention of a broker for the sale of a dental practice.  

It is not intended to cover every issue or to eliminate the need for

consultation with other legal professionals.  On the contrary, the intent is to

heighten understanding of the significance of the transaction to encourage

individuals to receive appropriate advice before embarking upon the sale of

their practices.

Practical and Legal Aspects of

 Selecting and Using a Practice Broker
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